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CoMPANY OF THE MONTH

Attributes its success to a profound knowledge of the value of real estate

Breslin Realty has developed 29 retail centers
million s/f of comm’l. RE

and manages

ARDENCITY,N.Y. —

Breslin Realty is a full-

service, comprehen-
sive real estate company with
extensive experience in con-
struction, land planning and
development, real estate ap-
praising, brokerage, tenant
relations and negotiations,
property management, and
creative financing. From its
founding in 1953 in West
Hempstead, New York, the
company has extended its
markets beyond Long Island
to Louisiana, Mississippi, Ne-
braska, New Jersey and Penn-
sylvania — growing from a
single-person brokerage busi-
ness toa50-person, major real
estate firm.

The real estate business re-
quires patience and persis-
tence, qualities identified
with the Breslin team. The
company has developed over
29 retail centers, and cur-
rently manages nearly eight
million s/f of commercial real
estate in five states. Pres-
ently, the company is busy at
work on nine major develop-
ments on Long Island - in-
cluding two new Wal-Mart
locations, a 25,000 s/f expan-
sion at the Hub (Hempstead),
and an expansion of the
Kmart shopping center in
Middle Island. Breslin Re-
alty is also acting as the de-
veloper and leasing agent for
an additional one million s/f
of spaceinthe planning stage
in various locations on Long
Island.

Innovative Approaches

With a keen sense of the
market and future trends,
Breslin has purchased vacant
land, improved sites and es-
tablished properties as well
ascreated closer ties with the
people and institutions that
mold these markets. From
its first project through to-
day, the Breslin team contin-
ues to think outside the box,
believing that developers
should give consideration to
the neighborhood beyond its
sites and bring a project to
life by adding to the area with
attractive landscaping, im-
proved road patterns and
open spaces.

Breslin Realty attributes
its success to its profound
knowledge of the value of real
estate. This expertise has
enabled the firm to make its
mark in all facets of the real
estate industry, consistently
overcoming financing, rede-
velopment and new land plan-
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WILBUR BRESLIN

ning obstacles. For example:

Wilbur Breslin developed
his first shopping center on
land in Franklin Square pur-
chased from areluctant seller
with a promise of free grocer-
ies for life. For years, the
seller received a weekly check
for groceries from the super-
market on his property.

Breslin’s unimproved
2,000-acre tract in Yaphank,
N.Y. has periodically stirred
vocal emotion with its antici-
pated development within the
Long Island Pine Barrens.
Breslin chose to collaborate
with local officials to plan its
development. His support of
environmental preservation
efforts has won the recogni-
tion of state politicians, who
followed up with legislation
compatible with develop-
ment.

Redevelopmentisone ofthe
most difficult challenges fac-
ing communities today.
Breslin is committed to turn-
ing functionally obsolete
properties into aesthetically
pleasing ones that add to the
surrounding environment
and help communities pros-
per. Often, acquisition is the
problem. The Hub at
Hempstead is a complex
project that serves as a na-
tional model for successful
redevelopment. The Hub
project brought together gov-
ernment officials from the
federal government to local
village officials by employing
property condemnation as a
real development option, as-
sisting in relocation of resi-
dents, and supporting all
phases of construction, cre-
ative financing, leasing and
redevelopment to create a
230,000 s/f state of the art
shopping center. The prop-
ertyincreasedits taxrevenue
from $1.3 million to $11.7 mil-
lion by generating new rev-
enue streams which have
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KENNETH BRESLIN

helped insulate the Village of
Hempstead from the eco-
nomic downturn that other
Long Island communities
have felt since September 11.
Future Plans

Today’s deals are larger and
more complex. The scope of
projects has changed, and
there is new technology avail-
able to construct higher qual-
ity, better designed and more
efficient buildings. Breslin be-
lieves that all the pieces must
fit together.

The idea of redevelopment
is to turn decaying properties
into aesthetically pleasing
ones. Developers must leave
sites in better condition than
when they found them. This
is an especially difficult pro-
cess for all future work in
Nassau County, where reha-
bilitation and redevelopment
projects will dominate. Suf-
folk County has similar prob-
lems, but also more space for
land planning and future de-
velopment. However, Breslin’s
record is clear: partnerships
with government officials and
community and business lead-
ers from the beginning plan-
ning stages of a project help
reduce opposition and amelio-
rate community concerns
along the way. These are the
challenges that the Breslin
team is well equipped to
handle as evidenced by the
confidence placed in the firm
by politicians, municipalities,
and financial institutions.

Breslin Realtyisnotresting
onitslaurels. Recently Breslin
Realty expanded its commer-
cial leasing services to better
serve its core customer base.
The company also continues
tomanage properties and pro-
vide financial and lending con-
sulting services.

It is the challenge of new
possibilities, potential projects
on Long Island and elsewhere,
and always looking toward the

ROBERT DELAVALE

next deal which drives the
Breslin team as it continues
to hone its skills, and even
after more than 40 years,
Wilbur Breslin would have it
no other way.
Management Team

Wilbur Breslinis the hands-
on president of Breslin Realty
which is a privately held com-
pany. He has assembled a key
group of managers who are
capable, experienced real es-
tate people. An executive
group heads up a team of di-
rectors who are responsible
for managing the core divi-
sions of the business. They
include:

e Wilbur Breslin, Presi-
dent and CEO

Breslin has been the presi-
dent, chief executive officer
and sole shareholder of Breslin
Realty Development Corp.
since 1965. Active in real es-
tate development,leasing and
brokerage for over 40 years,
Breslinis an active member of
the Long Island Board of Re-
altors, the National Associa-
tion of Real Estate Boards,
the National Institute of Real
Estate Appraisers, the Inter-
national Council of Shopping
Centers, the National Asso-
ciation of Real Counselors and
the National Association of
Review Appraisers. He cur-
rently serves as a member of
the Advisory Board of First
American Title, and has
served as the past president
and chairman of the board of
the Central Nassau Chapter
of the Long Island Board of
Realtors. He also has been a
member of the board of the
National Bank of New York
City, Hofstra University and
the Long Island Philharmonic.

¢ Kenneth Breslin, Esq.,
Vice President, Leasing,
Brokerage, Sales and De-
velopment

Joining the company in
1986, Breslin has served as
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vice president since 1990 af-
ter working in the company’s
brokerage department. A li-
censed real estate broker in
New York, Breslin also is a
lawyer, whois admitted to the
bar in the states of New York
and New Jersey.

¢ Beth Alderman, Vice
President, Administration

After joining Breslin in
1990, Alderman served first
as an assistant vice president
before her appointment as vice
president. She previously
worked as a senior real estate
legal assistant at the law firm
of Proskauer Rose. She has
more than 20 years of experi-
ence in all aspects of real es-
tate development, acquisition
and finance.

* Robert Delavale, Di-
rector of Leasing

With over 25 years of retail
real estate and leasing expe-
rience, Delavale joined Breslin
Realty in 1994. Previously,
he served as vice president at
Garrick-Aug in Manhattan,
managing the company’s Long
Island division as well as a
personal portfolio of retail and
office properties. He is an ac-
tive member of the Interna-
tional Council of Shopping
Centers and directs the
company’s participation inits
annual conventions.

¢ John Culmone, Direc-
tor of Acquisitions

Prior to his current appoint-
ment heading up acquisitions
at Breslin, Culmone was the
director of its retail brokerage
division. He came to the com-
pany with a wide breadth of
experience after extensive
administrative background
with Sears, Roebuck & Co. In
addition, he served as a vice
president in the retail broker-
age division with Grubb &
Ellis Company in Boston,
Mass., and an assistant vice
president at CB Commercial
Realty Group in New York.



